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Considerations for building cow inventories at current prices
By Aaron Berger and Matt 

Stockton, 
University of Nebraska–

Lincoln
Calf prices are encour-

aging cow-calf producers 
to increase cow invento-
ries to have more calves to 
sell. Consider the follow-
ing points when evaluating 
whether to grow the cow 
herd.

Contribution to 
margin

Is the operation fully 
stocked on owned land 
or on land leased by the 
acre? What are the current 
overhead costs, including 
labor and equipment as-
sociated with owned and 
leased acres? If more cows 
can be added to the ranch 
to make it “fully stocked,” 
what is the additional 
“contribution to margin” 
that comes from adding a 
cow? For example, if the 
ranch land is owned and 
could run 500 cows, but 
is currently stocked at 450 
cows, adding 50 cows will 
not be expected to result 
in a significant increase in 
overhead costs for labor, 
equipment and land.

Adding 50 cows will, 
however, result in addi-
tional direct costs. Direct 
costs are those that in-
crease whenever a cow is 
added to the herd. Exam-
ples of direct costs include 
vaccine, ear tags, salt and 
mineral, protein supple-
ment, etc.

The revenue projected 
to be left after direct costs 
and cow depreciation are 

subtracted from the value 
of calves sold provides an 
estimate of added revenue. 
If this revenue is positive, 
the operation can then use 
it to help cover overhead 
costs and increase net re-
turns. If it is negative, it 
indicates added expense 
to the operation.
Marketing of large groups 

or load lots
Selling calves in large 

groups or load lots, either 
off the ranch or through 
the auction market, can 
add significantly to mar-
ket prices. Would the pur-
chase of additional cows 
push the number of calves 
produced to a threshold 
level that would result in 
marketing opportunities 
that would command a 
higher total market price 
for all calves produced? 
What is the projected 
value of this?

Building a cow herd for 
the calf check is tempting 
when prices are high, but 
it’s important to look at all 
the costs before making an 
investment.

Say we use a 90% calv-
ing rate, selling 550-pound 
calves at $2.25 per lb. with 
a $0.05-per-lb. premium 
for the additional num-
bers where 20% of calves 
are retained as replace-
ment heifers. The 450 cows 
would wean 405 calves, of 
which 315 would be sold 
and 90 heifers retained. If 
50 cows are added to the 
herd, then 500 cows would 
wean 450 calves. Of these 
calves, 100 heifers would 

be retained, and 350 calves 
sold. If the increased size 
of the marketing group 
resulted in the suggested 
$0.05 per pound premium, 
this would result in $9,625 
of added income above the 
$43,312 of revenue from the 
additional 35 calves sold 
by increasing the herd by 
50 cows.

Cow depreciation
What is the expected 

depreciation on the bred 
female that is purchased 
or retained in the herd at 
current market prices? 
Weigh-up cow prices are 
high now but will likely 
begin to fall once cattle 
inventories climb. Young 
cows purchased or re-
tained now will likely be 
sold in the future as weigh-
up cows at lower market 
prices. Will expected calf 
prices and cow productiv-
ity cover other cow costs 
plus this depreciation?

Taxes
Cows are classified as a 

“capital asset” and there-
fore they can be depreci-
ated just like a piece of 
equipment or a building. 
The purchase of breed-
ing stock can be used as a 
tool to manage tax liabili-
ty. Would the purchase of 
cows provide tax benefits 
to the operation in 2024 
and 2025? Visit with your 
tax professional when 
evaluating the costs and 
benefits of purchasing 
cows and using the depre-
ciation to offset tax lia-
bility.

Cash or borrowed 
money

The opportunity in-
terest on working capital 
or the actual interest on 
borrowed money is signifi-
cantly higher than it was 
just two years ago. If using 
working capital or bor-
rowed money for cow herd 

expansion, what will the 
interest cost be? Assum-
ing a lending rate of 6% 
interest two years ago and 
the current rate of 10% for 
a three-year note, the an-
nual payment on a $1,000 
note grew from $374.69 to 
$403.10. Total interest paid 
over the life of the loan 
swelled from $124 to $209! 
That is $85 more in total 
interest per $1,000 bor-
rowed! The market price 
for bred cows has appre-
ciated by approximately 
$1,000 per head since the 
spring of 2022, as well. 
Higher cow prices and 
higher interest rates have 
significantly increased the 
total amount of interest in 
the cost to produce a calf.

Business stage and 
plans

What is the position of 
the business currently? 
What are your plans and 
goals for the future? Is 

the operation in a growth 
mode, or is it in a place 
of maturity and mainte-
nance? Are there plans 
to exit the cow-calf enter-
prise in the next three to 
five years? Prices for all 
classes of cattle look to be 
strong for the next couple 
of years barring a “black 
swan” event. For produc-
ers who are considering 
getting out of the cow-calf 
business in the near fu-
ture, now may not be the 
time to retain bred heifers 
or buy breeding stock to 
expand. Rather, it may be 
time to begin the exiting 
process. This may include 
strategically selling breed-
ing stock. For more infor-
mation on the potential 
financial benefits of sell-
ing raised breeding stock 
at high market prices, see 
the article “Will You Cap-
italize on Increasing Cow 
Value?”

COMM.
CO. INC.

CATTLE AUCTION
EVERY FRIDAY

 STARTING 10:00 A.M. ON WEIGH COWS 
  FOLLOWED BY STOCKER FEEDERS — 11:00 A.M.

OFFICE PHONE 785-776-4815 • OWNERS JOHN & ANNETTE CLINE AND LEE & CINDY NELSON

MANHATTAN
1-800-834-1029

Toll-Free

Our CONSIGNMENTS can now be viewed after 12 Noon on Mondays by going to www.grassandgrain.com & logging onto the online subscription
ONLINE  BIDDING  AVAILABLE  AT  LmaAuctions.COM

 JOHN CLINE  BRENT MILLER   TOM TAUL  BRYCE HECK  SAM GRIFFIN 
 ONAGA  ALMA   MANHATTAN  LINN  BURNS 
 785-889-4775  785-765-3467   Cell: 785-556-1422  785-348-5448  620-726-5877 
 Cell: 785-532-8381  Cell: 785-587-7824     Cell: 785-447-0456  Cell: 620-382-7502

—————————  FIELD REPRESENTATIVES  —————————

 VISIT US ON THE WEB FOR DAILY CONSIGNMENT UPDATES AT WWW.MCCLIVESTOCK.COM

 ALAN HUBBARD  DAN COATES   ANDREW SYLVESTER  LARRY SCHRICK   
 OLSBURG  BALDWIN   WAMEGO  EASTON   
 785-468-3552  785-418-4524   785-456-4352  913-547-1315   
 Cell: 785-410-5011         

Upcoming Special Stock Cow & Bred Heifer Sale Dates  •  Wednesdays starting at 11:00 AM
2024:  May 1

For our sale held on Friday, April 26th, 
steer and heifer calves up to 700 lbs. 
were selling at fully steady to stron-
ger prices with a very good demand. 
Heavier steers suitable for grass were 
selling higher on a light test while the 
heavier feeders carrying extra flesh 
sold steady. Thin and older weigh cows 
sold $3 cheaper while the heavier cows 
mostly sold steady according to fill.

STEER CALVES  — 275-550 LBS.
Westmoreland 4 blk 286@405.00
Clay Center 5 blk 330@395.00
Westmoreland 6 blk 369@384.00
Westmoreland 21 blk 455@367.00
Manhattan 8 blk 386@367.00
Auburn 9 blk 497@353.00
Waterville 7 Cross 391@349.00
Clay Center 3 blk 421@348.00
Frankfort 5 blk 472@347.00
Manhattan 7 blk 500@341.00
Waterville 13 Cross 476@338.50
Baldwin City 4 blk 455@338.00
Clay Center 7 blk 501@325.00
Corning 10 Red Ang 530@319.00

FEEDER STEERS  — 550-975 LBS.
Seneca 3 blk 560@332.00
Lincolnville 7 blk 578@325.00
Clay center 6 blk 594@323.00
auburn 13 blk 607@313.00
wamego 7 blk 562@312.00
Waerville 3 blk 570@301.00
Manhattan 3 blk 610@299.00
Seneca 11 blk 647@296.00
Waterville 7 blk 605@291.00
Council Grove 5 Cross 573@288.00
Baldwin City 3 blk 580@286.00
Lincolnville 10 blk 715@284.00
Westmoreland 3 blk 690@262.00

Council Grove 10 mix 677@257.00
Seneca 8 blk 780@250.00
Waterville 18 mix 816@234.75
Paxico 5 blk 916@230.00
Waterville 6 Cross 969@212.00

HEIFER CALVES  — 275-550 LBS.
Westmoreland 5 blk 333@368.00
Clay Center 3 Cross 285@366.00
Baldwin City 8 blk 352@362.00
Waterville 4 Cross 373@352.00
Manhattan 3 blk 393@340.00
Westmoreland 13 blk 401@326.50
Clay Center 6 blk 425@326.00
Baldwin City 6 blk 408@321.00
Lawrence 5 blk 384@320.00
Waterville 5 Cross 434@313.00
Seneca 4 blk 500@308.00
Wamego 3 blk 451@307.00
Baldwin City 6 blk 533@306.00
Waterville 8 Cross 514@301.00
Frankfort 3 blk 545@301.00
Corning 4 Red Ang 493@300.00
Manhattan 8 blk 496@291.00
Council Grove 3 Herf 483@288.00
Morganville 4 blk 518@288.00

FEEDER HEIFERS  — 575-1000 LBS.
Wamego 10 blk 590@293.50
Clay Center 4 blk 588@291.00
Seneca 9 blk 651@291.00
Seneca 9 blk 651@290.00
Morngaville 25 blk 636@281.00
Manhattan 4 blk 561@278.00
Wamego 7 blk 643@275.00
Corning 3 Red Ang 595@260.00
Seneca 6 blk 710@244.00
Lyndon 3 blk 700@230.00
Waterville 6 Cross 807@220.00
Waterville 3 Cross 988@194.00

COWS & HEIFERETTES — 800-1625 LBS.
Leonardville 1 blk 925@188.00
Marysville 1 blk 855@182.00
Cummings 1 blk 1210@179.00
Manhattan 1 Cross 815@178.00
Miltonvale 1 blk 845@166.00
Manhattan  Char 645@158.00
Leonardville 1 blk 1060@156.00
Leonardville 1 blk 1105@154.00
Wheaton 1 Char 875@146.00
Leonardville 1 blk 1140@146.00
Cummings 1 blk 1215@138.50
Manhattan 1 Char 1385@137.00
Manhattan 1 Char 1605@136.00
Manhattan 1 Char 1560@135.00
Quenemo 1 Char 1265@134.00
White City 1 blk 1270@132.50
Manhattan 1 Char 1375@132.00
Miltonvale 1 blk 1180@131.00
Frankfort 1 blk 1430@129.50
Miltonvale 1 blk 1210@128.00
Frankfort 1 blk 1260@127.50
Onaga 1 blk 1530@127.00
Manhattan 1 blk 1790@126.00
Wheaton 1 blk 1355@124.00
Frankfort 1 blk 1355@123.00
Onaga 1 blk 1155@120.00
Leonardville 1 blk 1135@119.00
Frankfort 1 blk 1285@116.00
Leonardville 1 blk 1185@112.00

Onaga 1 blk 1170@110.00
Auburn 1 blk 1150@106.00
Miltonvale 1 blk 1135@102.00

BULLS  — 975-2125 LBS.
Wamego 1 blk 1175@177.00
Wamego 1 blk 1155@174.00
Wamego 1 Char 1160@169.00
Auburn 1 Herf 890@167.00
Wamego 1 Char 1580@161.50
Wamego 1 Char 1225@157.00
Wamego 1 Char 1410@156.00
Manhattan 2 Herf 1017@155.00
Wamego 1 blk 1275@152.00
Shawnee 1 blk 2075@151.00
Wamego 1 Char 1605@150.00
Strong City 1 Cross 980@149.00
Wamego 1 blk 1360@148.00
Frankfort 1 blk 2110@147.50
Frankfort 1 blk 1660@146.00
Corning 1 Cross 1685@143.00
Wamego 1 Cross 1245@141.00

BABY CALVES
Auburn 2 blk @825.00
Auburn 4 Cross @775.00
Alta Vista 1 blk @485.00
Auburn 1 Cross @450.00
Auburn 1 blk @425.00
Wamego  blk @300.00

SPECIAL STOCK COW
& BRED HEIFER SALE

—  ONLINE BIDDING AT LMAAUCTIONS.COM  —
WED., MAY 1 • STARTING 11:00 AM

• 225 Ang, BWF, Red Ang, & Char hfrs with Ang, SimAng, & Red Ang sired 30 to 75 day old calves 
by side. These pairs will be sold in lots to suit the buyer’s needs.

• 25 Home raised Ang & SimAng heavy bred hfrs.
• 35 Blk Cows, 4-5 yrs, plus 9 Red Ang cows (running ages) bred for Aug through Oct calving.
• 17 Polled Herf cows, 4 yrs to SS, with AI sired Polled Herf calves, 22 Blk BWF cows, 3 to older, 

with Ang sired calves.
• 22 Ang, SimAng, Simm, Gelv, Balancer & Polled Herf bulls, 14 mo.-3 yrs.

FOR A COMPLETE AND UP TO DATE LISTING,
VISIT OUR WEBSITE AT MCCLIVESTOCK.COM

EARLY CONSIGNMENTS FOR MAY 3:
 • 49 choice reputation blk bwf strs & replacement quality hfrs, weaned, 2 rds shots, 550-700#
 • 40 choice reputation Ang strs & hfrs, 2 complete rd shots, weaned 30 days, 400-550#
 • 30 mainly blk Baldy strs, 1 rd shots Dec.,  400-600#
 • 5 blk cows, SS-BM, with 30-45 day SimAng calves by side.
 • 60 Mostly Blk strs & hfrs, bunk broke, weaned 45+days, 2 rds shots, 450-600#
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Compared to the last report, demand remains 
low for all hay and prices are soft for all regions. 
Warm, windy and dry conditions in the western 
two-thirds of the state, continues to affect both 
the wheat crop and alfalfa crop, which are going 
backwards. There still is not much interest in pur-
chasing old crop grinder hay, let alone new crop, 
as most buyers are still working through what’s 
left of last year’s inventory. According to the U.S. 
Drought Monitor for April 16th, the southern High 
Plains are in the grips of rapidly drying conditions, 
leading to degradations across Kansas, with condi-
tions bleeding into eastern Colorado and southern 
Nebraska. Western Kansas has not seen precipita-
tion in over two weeks, providing no relief to the 
rapidly drying soils and low stream flows. Condi-
tions in Kansas into Oklahoma are seeing rapid 
deterioration and short-term dryness indicating 
flash drought conditions. The categorical percent 
area for abnormally dry conditions (D0) decreased 
to 44%, moderate drought (D1) increased to near 
46%, severe drought (D2) increased to 7%, and no 
extreme drought (D3) or exceptional drought (D4) 
was recorded. 

Southwest Kansas 
Demand low. Trade activity is slow. Dairy alfal-

fa prices are steady. Grinding alfalfa, and Ground 
and delivered alfalfa price steady. Alfalfa: Dairy, 
$1.35-$1.45/point RFV. Good, Stock or Dry Cow 
none reported. Fair/good grinding alfalfa, large 
rounds $115.00-$125.00, large square 3x4’s and 
4x4’s $115.00-$125.00. Ground and delivered locally 
to feed lots and dairies $180.00-$190.00. Teff: small 

squares $9.00/bale; Sudan, large squares none 
reported. The week of 4/14-4/20, 4,518T of grinding 
alfalfa and 0T of dairy alfalfa was reported bought 
or sold.

South Central Kansas 
Demand low. Trade activity is slow. Dairy al-

falfa prices steady. Grinding alfalfa $5.00 lower, 
Ground and delivered and Alfalfa pellet price 
steady. Alfalfa: Dairy $1.30-$1.40/point RFV. Good, 
Stock cow, $190.00-$200.00. Fair/good grinding 
alfalfa, large rounds $135.00–$145.00 delivered, 
3x4 and 4x4’s $135.00-$145.00 delivered. Alfalfa 
ground and delivered $190.00-$200.00. Alfalfa pel-
lets: Sun cured 15 pct protein $280.00-$285.00, 17 
pct protein $280.00-$285, Dehydrated 17 pct pro-
tein: $385.00-$400.00. Grass hay: Bluestem, small 
squares $200.00, large rounds and large squares 
none reported. The week of 4/14-4/20, 4,723T of 
grinding alfalfa and 175T of dairy alfalfa was re-
ported bought or sold. 

Southeast Kansas 
Demand low. Trade activity is slow. Dairy al-

falfa price is steady, Bluestem and Brome hay 
price steady. Alfalfa: horse or goat, none re-
ported. Dairy $1.35-$1.45/point RFV. Good, stock 
cow none reported. Fair/good grinding alfalfa, 
large rounds none reported, large square 3x4’s 
none reported. Grass hay: Bluestem, small squares 
$200.00-$205.00, large round $140.00-$150.00, large 
square 3x4 and 4x4’s $165.00-$175.00. Brome, small 
squares $200.00-$205.00, large rounds none report-
ed, large square 3x4 and 4x4’s $180.00-$200.00. Corn 
stalks: large rounds $55.00-$65.00. The week 4/14-
4/20, 959T of grass hay was reported bought or sold.

Northwest Kansas 
Demand low. Trade activity is slow. Dairy al-

falfa, grinding alfalfa prices are steady. Alfalfa: 
horse, small squares $13.25/bale. Dairy, Premium/
Supreme$1.35- $1.45/point RFV. Stock cow, good, 
none reported, Alfalfa Good 3x3’s $180, Premium 
3x3’s $225.00, Fair/good grinding alfalfa: none re-
ported; Sudan large rounds $60.00-$70.00.

North Central-Northeast Kansas 
Demand low. Trade activity is slow. Dairy alfal-

fa, Grinding alfalfa, Ground and delivered steady. 
Grass hay mostly steady. Alfalfa: Dairy $1.30-$1.40/
point RFV; Horse hay, premium small squares 
13.00/bale; Stock Cow 3x4’s none reported; Fair/
good, grinding alfalfa, large rounds $150.00-$170.00, 
large square 3x4’s $165.00-$175.00. Alfalfa ground 

and delivered $185.00-$200.00, alfalfa/sudan mix 
ground and delivered $195.00-$205.00. Grass hay: 
Bluestem, small squares $8.00-$9.00/bale, large 
rounds $115.00-$135.00, large square 3x4 and 4x4’s 
$140.00-$150.00. Brome: small squares $10.00-14.00/
bale, large rounds $95.00-100.00/bale, large square 
none reported. Wheat straw: none reported. The 
week of 4/14-4/20 488T of grinding alfalfa and 148T 
of dairy alfalfa was reported bought or sold. 

** Prices above reflect the average price. There 
could be prices higher and lower than those published.

***Prices are dollars per ton and FOB unless 
otherwise noted. Dairy alfalfa prices are for mid and 
large squares unless otherwise noted. Horse hay is in 
small squares unless otherwise noted. Prices are from 
the most recent sales. 

*CWF Certified Weed Free 
*RFV calculated using the Wis/Minn formula. 
**TDN calculated using the Western formula. 

Quantitative factors are approximate, and many 
factors can affect feeding value. Values based on 
100% dry matter (TDN showing both 100% & 90%). 
Guidelines are to be used with visual appearance and 
intent of sale (usage). Source: Kansas Department of 
Agriculture -Manhattan, Kansas, Kim Nettleton 785-
564-6709. 

MU Extension offers 
spring lambing guidance

The benefits of spring 
lambing and manage-
ment tips are part of a 
new University of Mis-
souri Extension publi-
cation for sheep pro-
ducers.

“Spring lambing has 
been found to be more 
profitable than fall and 
winter lambing,” said 
David Brown, MU Ex-
tension small-ruminant 
specialist. “The abun-
dance of spring forage 
lowers feed costs asso-
ciated with processed 
feeds, and conception 
rates are much high-
er in spring because 
breeding coincides 
with the natural mating 
and lambing seasons of 
sheep.”

March through May 
is the spring lambing 
season. Weaned lambs 
remain on pasture 
through the summer 
and graze with dams 
until they reach market 
weight.

“Research has shown 
that lambs gain about 
0.15 pounds more per 
day when left with the 
ewe through late Au-
gust versus weaning in 
July and grazing ewes 
and lambs separately,” 
said Brown.

Brown’s publication, 
“Spring Lamb Man-
agement Tips,” offers 

advice for spring-born 
lambs against their two 
main risks: internal par-
asites and predators.

“Developing an ef-
fective internal para-
site control program is 
very important,” said 
Brown. “In addition to 
that, predator control, 
grazing management 
systems and effective 
lamb marketing strate-
gies will help producers 
to maximize the bene-
fits of a spring-lamb 
program.”

Brown said lamb 
prices generally drop 
in late summer and 
early fall, so producers 
should take advantage 
of nontraditional mar-
kets to get higher prices. 
Opportunity also exists 
among new producers 
interested in purchas-
ing feeder lambs.

Brown says there is 
no perfect time for a 
lamb production pro-
gram; it’s entirely up 
to producers to decide 
when to lamb, taking 
into consideration their 
production system and 
intended market.

“Spring Lamb Man-
agement Tips” is avail-
able free online at 
https://extension.mis-
souri.edu/publications/
g2612.

Businesses make an average of $2-$4
for every $1 spent on advertising. 

82% of consumers trust print ads more
when making a purchasing decision.

90% of U.S. consumers find
online targeted ads intrusive and annoying. ** 

** From 35+ Amazing Advertising Statistics [2023]: Data + Trends by Jack Flynn on Zippia.com

Grass and Grain has held the trust
of its consumers for 70 years and is still

going strong, generation after generation.

We are the agricultural source for 
thousands throughout Kansas, Nebraska, 

Missouri and Oklahoma.

We keep advertising
simple and effective.  

IF YOU’RE COUNTING ON
DIGITAL ADVERTISING ALONE,

YOU’RE MISSING A 
LARGE AUDIENCE WITH 

YOUR MESSAGE

Donna Sullivan
– Editor / Manager/ Publisher –

gandgeditor@agpress.com
Office: 785-539-7558

Briana McKay
– Marketing/ Sales –

briana@agpress.com
Cell: 308-223-0225

DENNIS GARVER AUCTION
REAL ESTATE & PERSONAL PROPERTY
SATURDAY, MAY 4, 2024 * 10:00 AM

2253 FAIR ROAD - ABILENE, KANSAS
*Open HOuse: sunday, april 28, 2024 * 2:00-3:00 pm

This is jusT a small sample of iTems in The aucTion!

Wilson Realty & Auction Service
PO Box 1695, Salina, KS 67402-1695 * Office: 785-823-1177

LONNIE WILSON, Owner/Broker/Auctioneer – 785-826-7800

1539 sqft. 2 bed/2 bath earth shelter home on approx. 5 acres 
with 2 car attached garage, large concrete vault/safe room with 
separate central air/heat (propane) & Generac generator, 3450 sq 
ft. metal building w/central air & heat, 48’x9’ storage container, 
24’ enclosed cargo trailer, Ford 1510 diesel tractor w/front wheel 
assist, Hustler (model 931733) batwing, zero turn mower w/Kawa-
saki 37 hp gas motor, 20 hp Huskee yard tractor w/Fimco sprayer, 
Joy gas air compressor w/Kent jack hammer, 4 kw Onan gas gen-
erator mounted on small trailer, heavy duty 2 axle trailer w/ramps, 
single axle trailer with drive up gate-like new, approximately 8’ 
wide, 3 pt sprayer, 3 pt rake, 3 pt rotary mower, Lincoln Idealarc 
SP-100 welder, woodworking equipment, saws, lathes, compres-
sors, power tools and more.
We’ll be running 2 rings most of the day-bring a friend & a trailer!
Go to SOLDBYWILSON.COM for pictures & more information.
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AUCTIONEERS

Grass & Grain Directory
D. rocHe
FencinG

inc.
QUALITY BUILT FENCES

DON ROCHE

785-292-4271
FRANKFORT, KS

YOUR AD COULD BE 
HERE!

Grass & Grain • 785-539-7558
email: auctions@agpress.com

HaLDeMan
WeLL DriLLinG &
PUMP serVice
785-539-9295
MANHATTAN, KS

Custom Manure
Hauling & Spreading

Big to Small Jobs!
chore-Boyz services
913-636-1099

Blue Valley Drilling, Inc.
Water Well Drilling & Service
Family Business Over 70 Years!
COntaCt EriC StradEr

785-363-7353

Jeff RuckeRt,
Owner/

BrOker/AuctiOneer

2049 Ft. Riley Lane
Manhattan, KS 

785-565-8293

Homes, Farms, ranches, Land,
auctions & recreational Property

www.ruckertauctions.com

Pearl
Real Estate & Appraisal Svs., Inc.

602 W. Bertrand, St. Marys, kS 66536
Office: 785.437.6007
Cell: 785.256.5174

www.pearlrealestate.org
pearlre602@gmail.com

MIKE PEARL
Ag Land Sales & Appraisals

• Auctions
• Farm Real Estate
Sales & Appraisals

Voted BEST Auction Company 2022

CROSSROADS
REAL ESTATE & AUCTION, LLC

Providing High Quality
AUCTION SERVICES Across Kansas! 

Terri Hollenbeck, broker/owner

ANDREW SYLVESTER,
Realtor/Auctioneer

* kansas live Auction
  champion 2021
* champion, World
  livestock Auctioneer,
  Midwestern Qualifier 2022

www.kscrossroads.com
facebook.com/KScrossroadsauctions

CALL TODAY! 785.539.2732
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Remove the guesswork from choosing 
the most effective fly control for cattle

Pesky horn flies can 
become prolific during 
the grazing season. 
However, there are 
control tactics that can 
help keep horn fly pop-
ulations under wraps.

When uncontrolled, 
horn flies can punish 
cattle with as many as 
120,000 bites per day. 
During peak time-
frames, as many as 
4,000 horn flies can call 
a cow’s hide home. At 
30 blood meals daily, 
that adds up to 120,000 
bites per cow. These 
bites are not only ir-
ritating your cows, 
but they’re also biting 
away at your poten-
tial profits. Horn flies 
account for up to an 
estimated $1 billion in 
losses annually for the 
U.S. cattle industry. 

“Early season fly 
control for cattle goes 
a long way in keeping 
populations under con-
trol all season long,” 
says Elizabeth Belew, 
Ph.D., cattle nutrition-
ist with Purina Animal 
Nutrition. 

Consider these four 
methods of fly control 

as you turn cattle out 
onto spring pasture:

1. Feed-through
An effective and 

convenient way to de-
liver horn fly control 
for cattle throughout 
fly season is by feeding 
a mineral containing 
an insect growth regu-
lator (IGR).

A feed-through min-
eral is an excellent op-
tion for all classes of 
cattle out on pasture 
because they regular-
ly consume a quality 
mineral to meet their 
nutrient needs.

“As cattle consume 
mineral with IGR, it 
passes through the 
animal and into fresh 
manure, where female 
adult horn flies lay 
their eggs,” says Belew. 
“The IGR prevents 
pupae from developing 
into biting adult flies.”

For best results, feed 
30 days before the last 
frost of spring through 
30 days after the first 
frost in the fall. 

“Ensure cattle are 
consuming mineral 
at target levels,” says 
Belew. “Appropriate 
mineral intake ensures 
cattle get the target-
ed level of IGR, which 
helps them receive full 
horn fly control.”

2. Insecticide-im-
pregnated ear tags

Ear tags contain-
ing insecticide re-
lease small amounts of 
chemicals over time to 
control flies.

“This is ideal for 
implementation if cat-
tle already need to be 
processed for tasks 
like vaccinations, de-
worming or pregnancy 
checks,” says Belew. 

Tags must be re-
placed when insec-

ticide is depleted, 
usually two to four 
months after applica-
tion. Using fly tags with 
stocker cattle can be vi-
able because the graz-
ing season falls within 
the efficacy period of 
the insecticide. Tags 
should be removed at 
the end of fly season.

Follow manufactur-
er recommendations 
and rotate tag insecti-
cides as needed to mit-
igate fly resistance.

3. Pour-ons and 
on-animal sprays

“A great option for 
immediate fly relief 
is to use a pour-on or 
spray,” says Belew.

These liquid sub-
stances are usually 
applied directly on an 
animal’s backline. The 
chemical is absorbed 
and circulates through 
the animal’s system.

Pour-ons and on-ani-
mal sprays control flies 
for up to 30 days be-
fore requiring another 
application. It will re-
quire several applica-
tions to provide control 
all season long. You 
can apply pour-ons and 
on-animal sprays while 
cattle are grazing, but 
it works better if they 
are confined to a small-
er area during applica-
tion, like a catch pen 
or alley.

“This method works 
best as a supplemen-
tal fly control method 
during spikes in fly 
numbers,” says Belew. 

4. Dust bags, back-
rubs and oilers

The most effective 
method for forced-use 
situations where cattle 
must frequently enter 
an area like a water or 
feeding site are dust 
bags, backrubs or oil-

ers. A powder or liquid 
substance is applied 
with hand shakers or 
self-treatment dust 
bags.

“Using this method 
of fly control does re-
quire frequent device 
checks to keep insec-
ticide stocked,” says 
Belew. 

Free-choice imple-
mentation can take two 
to three weeks for cat-
tle to adopt and might 
not provide equal pro-
tection throughout the 
herd, leaving some cat-
tle more vulnerable. 
Dust bags, backrubs 
and oilers can better 
suit situations where 
cattle have less space 
to roam, such as an 
open lot or small grass 
traps.

“Other methods like 
baits, area and residu-
al sprays are difficult 
to use in range settings 
and are best used in 
barns or a confinement 
setting,” says Belew.

The best way to beat 
the buzz?

Develop a multi-
pronged fly control 
approach to fit your 
operation. Use a feed-
through option like Pu-
rina® Wind and Rain® 
Fly Control mineral in 
tandem with other fly 
control methods for 
season-long protec-
tion. Taking this type 
of approach can ensure 
fewer flies are biting 
into your profit while 
leading to better milk 
production and heavi-
er weaning weights. 

Not sure if fly con-
trol for cattle is real-
ly worth it? Calculate 
how much horn flies 
drain from your herd 
at purinamills.com/
fly-control

USDA says 
cow-to-cow 
transmission a 
factor in avian 
flu spread

The U.S. Department 
of Agriculture has said 
that cow-to-cow trans-
mission is a factor in the 
spread of avian flu in 
dairy herds, but it still 
does not know exactly 
how the virus is being 
moved around. 

Farmers and veteri-
narians have been wait-
ing for confirmation on 
how the virus is trans-
mitted to better control 
its spread. Dairy herds 
in eight states tested 
positive over the past 
month, along with one 
dairy worker in Texas. 

“Those of us that 
have worked with in-
fluenza for a long time 
were fairly quickly say-
ing, ‘Yep, it moves cow 
to cow,’” Jim Lowe, an 
associate dean at the 
University of Illinois 
College of Veterinary 
Medicine, said recently. 
“You can’t explain the 
epidemiology any other 
way.” 

Wild migratory birds 
are believed to be the 
original source of the 
virus. But the USDA 
said its investigation 
into cow infections 
“includes some cases 
where the virus spread 
was associated with 
cattle movements be-
tween herds.” There is 
also evidence the virus 
spread from dairy cat-
tle premises “back into 
nearby poultry premis-
es through an unknown 
route,” the department 
said. 

The USDA said cows 
shed the virus in milk at 
high concentrations, so 
anything that comes in 
contact with unpasteur-
ized milk may spread 
the disease. Respiratory 
transmission is not con-
sidered a primary way 
for the virus to spread 
in cattle, the depart-
ment added. 

Infected cattle ap-
pear to recover, while 
bird flu is usually lethal 
for poultry. 

The USDA said it 
expects that minimiz-
ing cattle movement 
and testing those that 
must be shipped, along 
with safety and clean-
ing practices on farms, 
should avoid the need 
for regulatory restric-
tions. 

Officials reported 
last month that bird 
flu primarily affected 
older cows, though ad-
ditional data now in-
dicates younger cattle 
have been affected, the 
USDA said. 

CONSIGNMENT AUCTION
SATURDAY, MAY 11, 2024 — 10:00 AM

456 SE HWY. 400 - LEON, KANSAS (Butler Co. Saddle Club)

TRACTORS, SKID LOADERS 
& EXCAVATORS: Kubota 
M9540 CHA MFWD 5900 hrs; 
John Deere 4430 CHA; Kubo-
ta MX 5800 w/LDR 500hrs; 
Massey Ferguson 4255 CHA 
2000hrs; New Holland TS 6.140 
4x4 CHA; New Holland TN 75 
4x4 CHA w/LDR; International 
756 CHA 4500hrs original; John 
Deere 4840 CHA new interior; 
John Deere 2550 CHA w/LDR 
3800hrs; John Deere 4955 CHA 
powershift; Eicher 364N w/LDR; 
Massey Ferguson 135 nice; 
Zetor 7745 CHA 4x4 w/LDR 
1400hrs; John Deere 4300 4x4 
w/LDR; John Deere 3010 Diesel 
3pt pto; Allis Chalmers 6080 w/
LDR; Zetor Major 80 CHA w/
ldr 900hrs; Case 885 w/LDR; 
Farmall A w/belly mower; John 
Deere 4030; Farmall M wide 
front; International 574 diesel; 
Ferguson To-20; Ford 9N; Ford 
8N; Zetor Zebra 3520; John 
Deere 4240; Farmall M wide 
front w/LDR; 2018 Bobcat S550 
2400hrs; 2006 Ingersol Rand 
ZX75 excavator; Lion Liftall all 
terrain forklift 10k#; Bobcat T180 
CHA 2500hrs; Massey Ferguson 
35 Deluxe; Case 430 Diesel w/
LDR; Takeuchi TB235 excava-
tor; John Deere 4020 diesel; 
John Deere 3039 R CHA FWA; 
AGT LRT 23 Mini skid loader.
HAY EQUIPMENT: 2009 NH 
BR 7090 Twine/Net 14k bales; 
Vicon Km 4000 pull type disc 
mow 11ft; NH Stack Wagon; Ver-
meer 605XL Baler; 2019 Vermeer 
605M 8600 bales net Loaded all 
the options; JD 568 W/ net 17k 
bales; JD 535 w/Net; NH 660 
Twine; Vermeer 504 H; Vermeer 
504 F; John Deere 24 WS; Ver-
meer 554 XL; Vermeer M 7030 
Disc mower w/caddy; Samasz 

KDT 341 3pt disc mower 11ft; Sa-
masz Samba 160 3pt disc mower 
6ft; New Maxilator Bale grapple 
skid ldr; Enorossi BFS 270 H sick-
le mower; Case 8460 round baler.
EQUIPMENT: Fuel mate 990 
deluxe fuel trailer w/Def; Bril-
lion Seeder 8ft pull type; John 
Deere 8300 Drill; TA26 Westen-
dorf Loader; 300 Gallon boom-
less sprayer pull; 150 gal 3pt 
sprayer 30ft booms; Danuser 
posthole auger; International 10 
Drill; John Deere 4 row planter; 
Bushhog 3210 pull type 10ft; 3pt 
10ft Brushog; Gardner Denver 
air compressor; New 3pt Bale 
un-roller; 3pt 6ft Disc’ 120 gal 
3pt sprayer; 3pt Cattle mister; 
several box blades; Several 5, 
6,7&8 ft brushogs; 2-New Shav-
er 3pt Post pounders; Gehl 250 
Manure spreader; Helix 70 bush-
el feed wagon; 90 bushel auger 
wagon; Fimco ATV Sprayer; Wil-
beck 14ft offset Disk.
VEHICLES & TRAILERS: 1926 
Ford Model T nice; 1992 Inter-
national 9400 N-11 cummins; 
1974 Timpte 42ft grain trailer; 
2000 Freightliner day cab twin 
screw cummins 10 spd; 16x6 
Bumper pull stock completely 
rebuilt new tires, floor & paint; 
Big Tex 12 LX Dump trailer; 22ft 
bumper pull equipment trailer; 
bumper pull Skid loader trailer; 

48ft Reefer trailer; 1989 28ft 
Horse trailer w/living qrts.
ATV, UTVS, MOWERS & 
CAMPERS: 2016 Sierra Bunk-
house 38ft 4 slides; 2006 Excel 
32ft 5 slides 5th wheel; 2013 
Polaris Ranger 500 w/500hrs; 
2016 Bobcat crew cab die-
sel; 2008 CanAm 1000 Com-
mander 2100 mi; 2013 Polaris 
Ranger 800; Kawasaki 650 
4wheeler; 2013 Polaris Ranger 
500 w/500 hrs; Hustler Zero 
turn mower; Hustler Zero turn 
mower diesel; Aariva ski boat 
W/115hp motor; 19ft Ski boat; 
Toro Ground master mower.
MISC.: Jump seat buggy top 
& rubber wheels; 2 seat buggy 
fender skirts rubber wheel; spring 
wagon 2 seat & bench; Sever-
al flatbeds for pickups; Model T 
parts; Wooden Whiskey barrels; 
International Suit case weights; 
New Kubota buckets; Large snow 
plow for dump truck; Trip Hopper 
Range Feeder; Creep feeders.
SKID LOADER ATTACH-
MENTS: CA 4in 1 bucket se-
vere extreme duty; CA extreme 
duty grapple bucket; Premier 
Ammbusher AG840; Premier At-
tachments Trencher; Lots of other 
attachments inc.: Bale spears, 
Grapple Buckets, Pallet Forks, 
Land Levelers, Brush Cutters, 
Trenchers & much much more!

AUCTIONEER’S NOTE: This will be a very large auction with More Consign-
ment coming in Daily. There will be a 10% Buyer’s Premium charged on all 
purchases. All Sales Are Final. NO Warranties expressed or implied. An-
nouncements made sale day take precedence over all printed material. Pay-
ment is due day of sale. We accept Cash, Check or Credit Card. Lunch will 
be served by The Butler County Saddle Club. We Hope to See YOU there!

LIKE US ON FACEBOOK for up to date consignments.
ONLINE BIDDING Available at EquipmentFacts.com

WEDEL AUCTION & REAL ESTATE
 JEREMY WEDEL JAMES Q. SCHOEN BOON WEDEL
 Owner/Auctioneer Broker Auctioneer
 Cell: 316-621-0383 Cell: 316-200-6970 Cell: 316-259-8423

THIS IS A PARTIAL LIST! Much more expected by sale day, contact us to sell yours!

AUCTION
THURSDAY, MAY 16, 2024 — 4:30 PM

Auction will be held at the home 725 E. Frisbee Way North of SAlINA, KANSAS on
old 81 Highway East on Shipton Road ½ mile then North on Frisbee Way

MOTORCYClES, MOWERS 
& FORK lIFT

Grasshopper 620 front deck 
mower; Fimco 25 gal pull 
yard sprayer; front blade for 
Grasshopper mower; 1974 
Honda CB500T; 1975 Harley 
Davidson SX125 needs work; 
1972 Honda 250 Motor sport 
needs work; 1980 Honda 500 
needs tuneup; 1997 Kawasaki 
KX60; Mary J riding mower 
needs work; Hyster G50 pro-
pane fork lift has not ran for 
20 years; 5’x10’ 2 wheel trail-
er; motorcycle work bench; 
assortment motorcycle parts.

TOOlS, COllECTIBlES
Tig 200 DC welder like new; 
Mig 175 welder like new; 
Sycamore 7000E genera-
tor; sand blaster; metal lathe 
4” swing, 3’ bed; Miller 180 
welder; Karcher power wash-

er; Delta chop saw; bench 
grinder on stand; upright air 
compressor; 2 gal air com-
pressor; Forney 225 welder; 
Clarke parts washer; IHC 
stationary engine LB; May-
tag engine; ¾” Duracraft drill 
press; floor jack; battery char-
ger; shop fan; shop fan; shop 
seat on wheels; Amoco heat-
er; bench grinder; English 
Wheel; metal bender; mini tire 
changer; propane heater; air 
tools, nailer, stapler, sanders, 
grinders, nibbler; ¾” Jo-Line 
torque wrench; yard tools; 
wrenches; saws; combination 
wrenches; anvil hardies; 6” 
vise; lazier level; porta power; 
engine stand; JD chain saw; 
large tap die set; corner vise; 
wheelbarrow; tent; 12 gal fuel 
tank; Echo gas blower; heat-
ers; assortment of other tools; 

Wonder wood burning cook 
stove; 1 door Hoosier help-
er; corner metal curio cab-
inet; set bunk beds; chest of 
drawers; 2-door curio cabinet; 
computer desk; Fort Apache 
toy; battery French poodle; 
cream cans; sled; cast iron 
pots; churn jar; buzz blades; 
copper boiler; comic books; 
car books; wash boards; 
games; toy kitchen applianc-
es; Lincoln logs; aluminum 
glasses; trunks; 1 man saw; 
RC Cola thermometer; Hess 
toys; Shamrock 5 gal can; 
iron bed; trike; toys; baseball 
gloves; assortment books; 
fabric; assortment glass; win-
dow fan; Coleman lanterns; 
child’s card table & chairs; 
speakers; toy stock cars; as-
sortment of other collectibles 
and household.

NOTE: Check our website for pictures www.thummelauction.com

GEORGE & DENISE DRESIE
Auction Conducted By: THUMMEl REAl ESTATE & AUCTION llC, 785-738-0067
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Dry fields contribute to damage by alfalfa weevils, says K-State entomologist
By Pat Melgares, 

K-State Research and 
Extension news

Dry conditions in 
north central Kansas 
and other areas have 
contributed to the rela-
tive damage caused by 
alfalfa weevils in the 
state’s crop, according 
to Kansas State Univer-
sity crop entomologist 
Jeff Whitworth.

“Usually this time of 
year, alfalfa stems are 
seven or eight inches 
long,” Whitworth said. 
“But because of our dry 
conditions, they’re only 
four or five. So, any de-
foliation by alfalfa wee-
vils affects the plant 
that much more.”

Whitworth routinely 
scouts Kansas fields for 
signs of pests, as well 
as the effectiveness of 
treatments.

“The fields that 
were treated (with in-
secticide) two weeks 
ago seem to be hold-
ing pretty well,” he 
said. “One of the things 
we’ve urged produc-
ers to do this year is to 
make sure they cover 

the foliage adequately. 
That’s really important 
because the insecti-
cides labeled for alfal-
fa weevils are contact 
insecticides, which 
means weevils need to 
come into contact with 
the insecticide to con-
trol them.”

Whitworth said his 
current recommenda-
tion for applying insec-
ticide is ten to fifteen 
gallons of carrier per 
acre.

In fields that haven’t 
been treated, Whit-
worth estimated “an-
other seven to ten days 
that those weevils will 

be feeding” on plants, if 
temperatures continue 
to range between 40-70 
degrees Fahrenheit. 
Those are ideal condi-
tions for the weevil, he 
said.

Whitworth said the 
seven- to ten-day win-
dow is hopefully the 
producer’s last need 
to use insecticide to 
control alfalfa weevils. 
Once they’re done feed-
ing on foliage, the lar-
vae crawl down into the 
canopy or to the ground 

and form a pupal case – 
which looks like small 
cotton balls. The pupal 
case protects them from 
insecticides and other 
liquids.

Adult alfalfa weevils 
are known to leave a 
field once temperatures 
reach 80-85 F, Whit-
worth said, then re-
turn the following fall 
to mate and lay eggs 
again.

Whitworth said pro-
ducers should also be 
on the lookout for the 
pea aphid, which can 
affect such crops as 
pea, clover, alfalfa and 
broad bean. Persistent 
dry conditions also can 
contribute to growth in 
pea aphid populations, 
Whitworth said.

“They’re sucking the 
juice out of the plant, 
so if they’re competing 
with those plants for 
moisture, you may have 
to consider a pea aphid 
treatment,” he said. 

“However, it takes 50 or 
more (aphids) per stem 
before I would even 
consider a treatment.”

Producers should 
also monitor their fields 
for beneficial insects, 
which generally do a 
good job controlling 
pea aphids. However, if 
the producer treated a 
field for alfalfa weevils, 
that insecticide may 
also have killed the 
beneficial insects.

Whitworth also said 
that army cutworms 
could be affecting some 
Kansas fields, though 
they are less likely to 
be found in alfalfa and 
more likely in wheat. 
The army cutworm 
develops into what is 
known as the miller 
moth, typically by the 
end of May, at which 
time it migrates to high-
er elevations.

“These moths may 
aggregate in large num-
bers, and thus be a se-

rious nuisance prior 
to migrating out of the 
state in late May,” Whit-
worth said.

To look for army cut-
worms, producers can 
dig around the soil at 
the base of plants in 
several places through-
out a field, especial-
ly where plants look 
stressed. According to 
Whitworth, they look 
like “half-grown little 
larvae, and they’re kind 
of a dusty color.” They 
feed above ground.

Whitworth said a 
good indication of 
whether an abundance 
of army cutworms is in 
a field is the presence 
of birds, skunks and 
turkeys, which are es-
pecially adept at hunt-
ing out and eating the 
insect.

More information 
on pest control in crop 
fields is available at 
local Extension offices 
in Kansas.

Blackleg is a preventable disease
By Wendie Powell, 

Wildcat Extension 
District Livestock 

Production Agent
Blackleg is a pre-

ventable, soil-borne 
disease of both cattle 
and sheep. Caused by 
an anaerobic, soil-
borne bacterium, it’s 
almost always lethal. 
It will infect sheep of 
any age, but it mainly 
affects cattle from six 
months to two years old, 
usually the fast-grow-
ing, high-performance 
animals.

Blackleg can kill 
within 12 hours of in-

fection and usually 
does so within 48 hours. 
So, unfortunately, the 
most common first sign 
is a deceased animal. 
Sometimes the ani-
mal will appear lame 
on the affected leg be-
fore any other sign is 
noticed. The rear leg 
muscles typically turn 
a darkened or black 
color, lending the name 
Blackleg. The disease 
affects both skeletal 
and heart muscles, but 
the thigh is most com-
monly affected. Fatal-
ities exhibit swelling 
under the skin which 
“crackles” when com-
pressed.

Blackleg is not con-
tagious. The source 
for transmission is the 
clostridia bacterium 
spores waiting in the 
soil for the opportunity 
to come in contact with 
an open wound or be 
ingested by a grazing 
animal. Ingested bacte-
ria will invade the body 
through a small punc-
ture in the digestive 

tract. Following inges-
tion, the organism may 
live in the gastrointes-
tinal tract, spleen and 
liver without causing 
any problem.

Animals found alive 
can be given high doses 
of penicillin, but out-
comes are poor, infec-
tions are very severe 
and of very short du-
ration. Blackleg is a 
non-contagious but 
highly fatal disease, 
with nearly 100% death 
loss. Blackleg vaccines, 
usually seven- and 
eight-way products, are 
widely available, inex-
pensive and very effec-
tive at prevention. Pro-
ducers should be sure 
to read the labels: most 
of these vaccines re-
quire a two-shot series. 
For example, for cattle, 
give the first vaccina-
tion at 60 to 90 days of 
age or when the calves 
are first processed. 
Then, administer a sev-
en-way booster dose in 
four weeks or at wean-
ing. Annual vaccination 
of adult cows will boost 
immune response and 
produce antibodies in 
colostrum, which can 
protect a calf for three 
to four months.

These bacteria can 
survive extreme envi-
ronmental conditions 
by developing into high-
ly resistant spores. As 
spores, the bacterium 
can live in soil for many 
years. If sheep or cat-
tle have ever grazed the 
land you are current-
ly pasturing, it is most 
likely you have black-
leg spores. Certain en-
vironmental conditions 
may cause the disease 
to become accessible; 
tillage, erosion or flood-
ing. In drought condi-
tions, more soil is con-
sumed, adhered to for-
age that goes into the 
mouth due to weakened 
root systems. Livestock 
frolicking on mounds 
from pond clean-outs 
will also consume soil.

Fatalities need to be 
handled immediately. 
The entire carcass is a 
breeding ground and 
large shedding source 
for the bacteria. Proper 
disposal is critical, to 
prevent spread by scav-
engers or rainfall.

For more informa-
tion, contact Wendie 
Powell, Livestock Pro-
duction Agent, (620) 
784-5337, wendiepow-
ell@ksu.edu.

Kansas milk production 
down percent from 2023

Milk production in Kansas during March 2024 
totaled 362 million pounds, down 3% from March 
2023, according to the USDA’s National Agricul-
tural Statistics Service. The average number of 
milk cows was 175,000 head, 5,000 head less than 
March 2023. Milk production per cow averaged 
2,070 pounds.

ALL SIZES AVAILABLE
Hopper Bins Available

FINANCING AVAILABLE

Harder AG PRODUCTS
West Highway 50

PEABODY, KANSAS 66866
Phone 620-983-2158
www.grainbinsusa.com

GRAIN
BINS

Bonded & Insured

620-342-2425 or 800-835-7803 toll-free • Fax: 620-342-7741
SALE EVERY WEDNESDAY IN EMPORIA, KANSAS AT 11:00 AM

—   —   —   —   —   For Cattle Appraisals Call:   —   —   —   —   —
BRODY PEAK, 620-343-5107 GLENN UNRUH, 620-341-0607

LYLE WILLIAMS, Field Representative, 785-229-5457
MATT REDDING, Field Representative, 620-364-6715
DALTON HOOK, Field Representative, 785-219-2908 

WIBW 580 - 6:45 A.M. Thurs; KVOE 1400 - 6:30-6:45 A.M. Thurs. & Fri.
To see more consignments go to: emporialivestock.com

THANK YOU FOR ALL OF YOUR CONTINUED SUPPORT!
 YOUR BUSINESS IS ALWAYS APPRECIATED!

NEXT SALE: MAY 1
CHECK WEBSITE FOR CONSIGNMENTS!

BULLCALVES
3 blk 637@269.00
8 mix 601@250.00
4 blk 820@204.00

HEIFERS
5 mix 358@310.00
5 blk 352@280.00
7 mix 438@301.00
6 mix 473@298.00
9 mix 483@290.00
4 mix 450@288.00
6 blk 485@286.00
27 mix 426@277.50
6 mix 436@277.00
25 mix 471@272.00
10 mix 426@270.00
10 bkbwf 591@298.00
9 blk 594@290.00
5 mix 583@288.00
13 mix 547@280.00
5 mix 586@277.00
3 bkbwf 583@263.00
5 blk 563@261.00
8 mix 594@250.00
4 blk 623@287.00
6 mix 624@269.00
5 mix 631@268.00
4 blk 780@220.00
3 blk - bred 773@201.00
3 blk 867@209.00
7 mix 864@207.00

PAIRS
7 blk 1070@2975.00

7 bkbwf 1118@2525.00
3 blk 1165@1825.00
6 bkbwf 1267@2650.00
4 blk 1295@2600.00

STEERS
8 blk 354@365.00
5 mix 373@365.00
3 blk 370@352.50
6 mix 367@349.00
4 mix 361@315.00
10 blk 449@351.00
6 blk 468@342.00
10 mix 434@340.00
8 mix 446@340.00
3 mix 448@337.50
3 blk 460@326.00
15 mix 472@305.00
6 bkbwf 539@325.00
4 blk 509@324.00
12 mix 540@323.00
3 blk 530@322.50
13 mix 530@319.00
3 mix 570@318.50
5 blk 528@318.00
7 blk 589@317.00
11 mix 624@317.00
10 mix 681@298.00
4 mix 676@235.00
6 Cross 620@222.00
3 mix 832@233.50
5 mix 828@231.00
6 mix 880@225.00

Date: 4/24/24; Total Head Count: 835
Cows: $75-$140.00  •  Bulls: $143-$155.00

JC LivestoCk saLes inC.
  Wednesday Sale, Hogs NOON • Cattle 12:30 PM

CLay Center
LivestoCk saLes inC.

Cattle sales Tuesday, 11:00 AM. 

If you need assistance in marketing your cattle please call & we will be happy to discuss it with you.

Watch online with cattleusa.com (Tab J.C. Livestock Sales)
Must register to bid.

SEE OUR FACEBOOK PAGE FOR LATEST 
CONSIGNMENTS AND ANNOUNCEMENTS 

ON UPCOMING SALES

 KARL LANGVARDT MITCH LANGVARDT LYNN LANGVARDT
 Cell: 785-499-2945 Cell: 785-761-5814 Cell: 785-761-5813

JUNCTION CITY, KANSAS • Barn Phone 785-238-1471
 Seth Lauer 785-949-2285, Abilene

  Clay Center, Ks • Barn Phone 785-632-5566
Clay Center Field Representatives:

        Tom Koch, 785-243-5124,   Lance Lagasse, 785-262-1185

Tues. & Wed.
8:00 am

KCLY-Fm 100.9

Report from April 24th, 2024

SEE OUR FACEBOOK PAGE FOR LATEST
CONSIGNMENTS AND WEATHER DELAYS

STEERS
7 383 339.00
2 467 320.00
10 550 308.00
5 595 281.00
6 648 267.00
6 755 240.00
20 895 218.00
11 976 210.00

HEIFERS
4 457 297.00
3 455 282.00
7 501 280.00
11 592 266.00

15 704 236.00
3 741 220.00
126 849 213.25
8 911 211.00
58 897 209.00

TOP BUTCHER COW:
$132.00 @ 1,630 LBS.

TOP BUTCHER BULL:
$152.00 @ 2,095 LBS.

BRED COWS: $1,100 - $2,700

PAIRS: $1,800 - $4,200

STEERS
3 261 950.00H
5 426 359.00
8 485 335.00
11 509 317.00
4 537 316.00
8 552 309.00
12 590 300.00
13 560 278.00
3 693 274.00
22 705 273.50
2 800 234.00
18 836 231.00

HEIFERS
4 298 920.00H
6 397 308.00

11 479 293.50
13 485 286.00
4 536 279.00
3 618 264.00
4 626 257.00
8 754 237.00
6 829 211.00
19 867 207.50

TOP BUTCHER COW: 
$134.00 @ 1,640 LBS.
TOP BUTCHER BULL:
$159.00 @ 2,295 LBS.

BRED COWS:
$1,400-$2,400

PAIRS: $1,900-$2,275

Report from April 23rd, 2024

Watch online with cattleusa.com (Tab Clay Center 
Livestock Sales) Must register to bid.

NEXT SHEEP & GOAT SALE:
SATURDAY, MAY 4TH

Hay & Equipment  -  9:00 A.M.
Sheep & Goats  -  11:00 A.M.

Manager: Tracy Ediger, 785-366-6645 * Barn Phone: 785-258-2205
Seth Bartel, 620-382-7041   •   Tate Becker, 785-258-4165

Dave Bures, 402-766-3743   •   Tim Wildman, 785-366-6152

KFRM AM 550, Every Wed., 8:00 a.m. • www.HeringtonLivestock.com

Herington Livestock 
commission co.

CATTLE SALE EVERY WEDNESDAY: 12:00 PM

— COWS / HFRTTS / BULLS —
 Weight Price Range
Cows  $111.00-$132.00
Bulls - 3  $144.00-$155.50
Bred Cows - 10  $1550.00-$1794.00

— TOP STRINGS OF EACH CLASS —
 HEAD WEIGHT PRICE
STEERS
Marion 6 blk 368 $349.00
Marion 37 blk 529 $334.00
Peabody 5 blk 470 $331.00
Ramona 5 blk 483 $317.00
Marion 7 blk 629 $301.00
Lost Springs 10 blk 579 $298.00
Peabody 4 blk 751 $240.00

Hope 108 blk 894 $224.00
Ramona 55 blk 970 $217.00

HEIFERS
Lost Springs 14 blk 553 $269.00
Ramona 4 blk 513 $264.00
Woodbine 6 blk 583 $254.00
Burdick 6 blk 628 $253.00
Woodbine 4 blk 734 $225.00
Hope 30 blk 777 $220.50
Hope 69 blk 876 $206.00
Ramona 56 mix 960 $194.85

SPECIAL SALES:
1ST WEDS. OF EACH MONTH

Report for April 24, 2024

EARLY CONSIGNMENTS
MAY 1, 2024

•45 Red Ang Char X strs & hfrs, home raised, long 
wean., 2 rds shots, 450-600#

PLUS MORE BY SALE TIME
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Can high cattle prices pay for mistakes?
With cattle prices at 

record high levels and 
many forecasts project-
ing relatively high pric-
es for the next couple 
of years, some produc-
ers feel they can do no 
wrong. In times like 
these, even less-pro-
ductive cows and mis-
managed calves are 
likely to make a profit. 

High prices are a 
welcome change for 
cattle producers, but 
it’s important to remem-
ber that higher prices 
mean mistakes cost 
more than when prices 
are low, says University 
of Missouri Extension 
livestock specialist 
Eric Meusch.

Profit margins brief-
ly increase during the 
high part of the cattle 
cycle, but this is also 
when a lot of money 
can be left on the table 
through poor manage-
ment, Meusch said.

“Rather than becom-
ing complacent and 
sloppy, it pays to re-
fine your management 

to capitalize on higher 
prices and ensure that 
more money ends up in 
your pocket,” he said. 
“This means following 
the same approach you 
must follow during low 
cattle prices. Pay atten-
tion to the basics.”

The Golden Rule. A 
beef cow should have a 
calf every year, on time, 
without exceptions. It 
is the producer’s job to 
set the cows up to suc-
ceed by providing prop-
er nutrition and health 
programs. If a cow can’t 
do this job, she needs 
to go. Cows that need 
extra feed or care to 
keep up with the herd 
may pay for themselves 
when calf prices are 
high, but they won’t in 
the long run. Luckily, 
cow prices have been 
high, so it’s great to 
get rid of less produc-
tive cows and focus on 
the cows that produce, 
Meusch said.

Wean and work 
calves! Buyers always 
want calves that are cas-

trated, vaccinated and 
weaned. These animals 
can make the transition 
to the backgrounder 
or feedlot the easiest. 
When calves aren’t pre-
pared to be stressed 
and commingled, they 
are more likely to be-
come sick and are less 
profitable. Buyers are 
less willing to pay good 
prices for calves. They 
need to be more con-
fident that they have 
been handled well. “In-
terestingly, when calf 
prices are high, a larg-
er percentage are sold 
uncastrated, not vacci-
nated or fully weaned,” 
Meusch said. These 
calves might still be 
“profitable,” but a lot 
of money is left on the 
table when a produc-
er thinks, “Why bother 
when calves are so high 
anyway?”

Watch your inputs. 
When cattle prices are 
high, the costs of pro-
duction inputs increase 
as well. Feed, fertiliz-
er, equipment, etc., all 

increase in price and 
aren’t likely to go down 
when cattle prices do. 
“When profit margins 
are high, we can afford 
to spend more on feed 
and fertilizer, but it’s 
important to remember 
that these inputs may 
not pay for themselves 
in times with lower 
cattle prices,” Meusch 
said. Hay is a good ex-
ample. Hay has been 
expensive, but the high 
calf prices have been 
paying for it. When 
calf prices come down, 
hay prices may remain 
high, so producers need 
to remember to work 
on their pasture and 
grazing management to 
reduce their hay needs. 

Invest in the future. 
When cattle prices are 
high, there seems to be 
a lot more new trucks, 
tractors and equipment 
around. “There is noth-
ing wrong with these 
things, but it’s also im-
portant to remember to 
make investments that 
can increase productiv-

ity in the future,” Meus-
ch said. That could in-
clude infrastructure, 
fertility and genetics. 
Facility improvements 
are always beneficial, 
but those that reduce 
labor are likely to be 
especially valuable in 
the future. Things like 
better fencing and cat-
tle handling facilities, 
storage, etc., can make 
life easier no matter 
what cattle prices are 
doing. Soil fertility is 
always a good invest-
ment, and improving 
pastures can provide 
benefits for years to 
come. Good-quality ge-
netics are also an in-
vestment in the future. 
Investing in a little bet-
ter bull when calf pric-
es are high is likely to 
continue to pay when 
prices drop and mar-
gins are tight.

“Everyone involved 
in the cattle business 
hopes that prices re-
main high and good 
times continue, but we 
know from experience 
that this won’t always 
be the case,” Meusch 
said. “It’s important to 
make the most of the 
present profit opportu-
nities and plan for a 
leaner time in the fu-
ture. Being a good man-
ager is just as important 
when prices are high 
as when they are not. 
Hopefully, this has you 
thinking about where 
you stand and how to 
capitalize on this part 
of the cattle cycle.”

Contact Meusch with 
any questions or to re-
quest additional infor-
mation at 573-729-3196 
or meusche@missouri.
edu.

April report shows fewer cattle but more in feedlots
By Derrell Peel - Oklahoma State University

The April cattle on feed report pegs feedlot 
inventories at 11.82 million head, up 1.49 percent 
from one year ago.  Feedlot inventories continue 
to be stubbornly slow to drop despite declining 
cattle numbers.  The latest report included the 
quarterly breakdown of feedlot inventories by 
gender.  The number of steers on feed April 1 was 
7.266 million head, up 1.7 percent year over year 
and the heifers on feed inventory was 4.555 million 
head, up 1.1 percent from last year.  Heifers made 
up 38.5 percent of total feedlot inventories, down 
from 39.7 percent in January.  While the heifer 
percentage in feedlots remains above the average 
of the past ten years, the decline from January to 
April is an encouraging sign that heifer feeding 
is perhaps slowing.  During rapid herd expansion 
in 2015-2017, the heifer percentage of feedlot in-

ventories dropped below 34 percent and averaged 
below 33 percent for ten consecutive quarters, i.e. 
two and one-half years.  Heifer feeding is expect-
ed to decrease significantly more in the coming 
months. 

Feedlot placements in March were down 12.3 
percent year over year, a larger decrease than ex-
pected.  In fact, feedlot placements have been de-
clining for many months in response to decreased 
feeder cattle supplies.  Total placements in the 
last six months (October-March), which would ac-
count for the bulk of cattle currently in feedlots, 
is down 2.3 percent from the same period one year 
ago.  

CALL BRET CROTTS AT:
800-272-9131

OR EMAIL AT:
BRETCROTTS@UPTHELIMIT.COM

NOW HIRING Commodity Brokers
for Garden City & Wichita locations.

Will train the right candidate.

Every Thursday
at 12 Noon

Bob Holle, Manager • 785-562-1015

1180 US Hwy. 77,
P.O. Box 67, 

Marysville, KS 66508

TO SEE OUR LATEST DETAILED MARKET REPORTS AND 
UPCOMING CONSIGNMENTS AND SPECIAL SALES

www.marysvillelivestock.com
Market Report for 4-25-24.  Head Sold: 1068 PAIRS:

$3500-$2100

BRED COWS:
$2450-$1600

COWS-HIGH
YIELDING:

$137.50-$124

COWS-LGT 
WT & LOW 
YIELDING:
$118-$88

BULLS:
$145-$109

BEEF:
STEERS/BULLS

300-400# $369.00-$315.00
400-500# $349.00-$305.00
500-600# $348.00-$291.00
600-700# $306.00-$287.00
700-800# $255.00-$246.00
800-900# NT
900-1,000# NT

HEIFERS
300-400# $352.00-$304.00
400-500# $340.00-$286.00
500-600#  $311.00-$278.00
600-700# $284.00-$266.00
700-800#  NT
800-900# NT

Individual Report
STEERS

25 mix 398@367.00
13 mix 508@349.00
6 blk 555@332.00

37 mix 489@330.00
13 mix 600@306.00
19 mix 736@255.00

HEIFERS
39 mix 394@344.00
3 red 430@333.00
14 blk 437@320.00
16 blk 534@311.00
2 red 592@295.00

FIELDMEN
 Jim Dalinghaus Dave Bures, Auctioneer Jeff Cook Greg Anderson
 785-799-5643 402-239-9717 785-564-2173 785-747-8170
 Baileyville, KS Odell, Nebraska Hanover, KS Waterville, KS
 Trevor Lundberg Taylor Schotte Bill Keesecker
 785-770-2271 785-268-0430 785-410-6117
 Frankfort, KS Marysville, KS Washington, KS

PUBLIC AUCTION
SATURDAY, MAY 4, 2024 — 9:00 AM

Located at 7933 N. Anderson Rd., NewToN, KS
* (All Proceeds from the Wenger Auction will be donated

to Mercy Hospital) *
TRACTOR, SHOP EQUIPMENT, HOUSEHOLD & CROCKS

Case 300 dual range drive shuttle tractor with Case loader; 5x10 
2 wheel trailer with drop deck; MTD 16 hp 40” cut riding mower; 
ShopSmith; Central Machine disc & belt sander; MW snow blower; 
Craftsman 12” band saw; 20 ton shop press; Pro-Tech scroll saw; 
pedestal vise; welding table; welder; 2 miter saws; portable genera-
tor; Delta 12 1/2”portable planer; B&D Workmate; Springfield rototill-
er; Kobalt 80v mower & bagger; space heater; Lawnboy SP mower; 
Grasshopper 48” mower deck; greenworks pole saw; Stihl line 
trimmer; Poulan chainsaw; Homelite line trimmer; Kobalt 80v chain-
saw; Kobalt 80v trimmer; parts washer; torch set; air tools; shop 
lights; wheelbarrow; 3 wheel bicycle; bikes; shovels; forks; bolt bins; 
organizers; rain train; elec. tools; garden planter; table saw; disc golf 
basket; wagon wheel; Tonka toys; mower tires; nailers; dining room 
table & chairs; bedroom set; roll top desk; chest-of-drawers; mirrors; 
lamps; end tables; buffet; rocking chair; school bell; platform scale; 
card table & chairs; gas grill; treadmill; pots & pans; books; Carnival 
glass; china sets; glassware; puzzles & games; Tupperware; sewing 
supplies; Moundridge Creamery; office supplies; jars; small appli-
ances; 4 - Washington quarter sets; 11 U.S. minted quarter dollars; 
40 Redwing & misc. crocks including: 30 gal., 25 gal., 3 - 20 gal., 
2 - 15 gal., 4 - 10 gal., 2 - 8 gal., 3 - 6 gal., 4 - 5 gal., 4 - 4 gal., 3-3 
gal., 5 - 2 gal.; crock jars & jugs; crock water coolers; stoneware 
water pitcher collection; & more!

DeoLA (CARL) weNGeR, SeLLeR

VAN SCHMIDT • Auctioneer/Real estate
7833 N. Spencer Road, Newton, KS 67114

 620-367-3800 or 620-345-6879
www.hillsborofreepress.com

Schmidt Clerks & Cashiers / Lunch by Meridian Church Youth
TeRMS: Cash day of sale. Statements made day of sale take precedence 
over advertised statements.

REAL ESTATE & CONTENTS AUCTION
MONDAY, MAY 13, 2024 * 7:00 PM

909 N. 7th - SALINA, KANSAS
1759 sqft 2 bed/1bath home with full basement on 40’ x 120’ lot.
Contents of the house will be sold as one lot following sale of 
the Real Estate. A $200 deposit in addition to the sale price is 
required & will be refunded if Buyer removes ALL items from

the house by Sunday, May 19, 2024.
Terms of sale: 10% down with balance due at closing. 

Land Title Services Closing Costs & Title Insurance will be split 50/50
10% buyer’s premium will be charged.

Go to SOLDBYWILSON.COM

Wilson Realty & Auction Service
PO Box 1695, Salina, KS 67402-1695 * Office: 785-823-1177

LONNIE WILSON, Owner/Broker/Auctioneer – 785-826-7800

GUNS: WILL BE SOLD AT 1 PM.
GUNS WILL NOT BE ON SITE UNTIL SATURDAY.

• Over 20 Guns (Winchester, Marlin, Ruger, Remington)
• Large collection of Ammo & Reloading Supplies
  (22’s, 410, 38/55, 327 Federal)
• Vintage Ford Garden Tractors
• Walk Through Scaffolding
• Ladders • Graco Airless Sprayer

MIKE FREY AUCTION
SATURDAY, MAY 4, 2024 * 10:00 AM

Auction Location: 16 Main, SABETHA, KANSAS

Visit full listing on LG Auction Company Facebook page
or LG Auction on www.KansasAuctions.net

LG AUCTION: 785-741-4836

Holton Livestock Exchange, Inc.
1/2 mile East of Holton, KS on 16 Highway

Livestock Auction every Tuesday at 11:00 AM
****STARTING TIME: 11:00 AM****

Dan Harris, Auctioneer & Owner • 785-364-7137
Danny Deters, Corning, Auct. & Field Rep • 785-336-1622
Dick Coppinger, Winchester, Field Rep. • 913-683-5485
Steve Aeschliman, Sabetha, Field Rep. • 785-284-2417

Larry Matzke, Wheaton, Field Rep. • 785-268-0225
Craig Wischropp, Horton, Field Rep. • 785-547-5419
Mark Servaes, Atchison, Field Rep. • 816-390-2549

Barn Phone • 785-364-4114
WEBSITE: www.holtonlivestock.com

EMAIL: dan@holtonlivestock.com

View our auctions live at “lmaauctions.com”

MARKET REPORT FOR TUESDAY, APRIL 23, 2024
RECEIPTS:  2176 CATTLE

FOR FULL RESULTS, VISIT OUR WEBSITE:
www.holtonlivestock.com

STEERS
7 blk Topeka 248@402.50
16 blk Osage City 421@398.00
18 blk Corning 445@397.00
13 blk Topeka 320@380.00
11 blk bwf Ozawkie 401@377.50
16 blk bbf Topeka 430@372.50
10 blk Atchison 474@367.00
13 blk Easton 468@347.50
31 blk Atchison 563@344.00
19 blk Osage City 540@343.00
10 red rwf Hiawatha 447@336.00
11 blk males Lawrence 488@335.00
10 blk Atchison 578@334.00
12 blk Lancaster 528@330.00
10 blk Topeka 554@319.00
16 red char Hiawatha 561@313.00
16 blk Atchison 651@306.00
6 blk bbf Goff 629@305.00
11 blk Onaga 595@305.00
13 blk bwf Mayetta 658@299.00
11 blk bwf Sabetha 643@297.00
12 blk ValleyFalls 685@285.00
17 blk Hiawatha 749@264.00
21 blk red Holton 798@256.50
60 blk Holton 854@249.25

13 blk red Mayetta 814@247.00
53 blk DeKalb,MO 852@240.00

HEIFERS
3 blk bwf Osage City 218@410.00
9 blk bwf Ozawkie 336@383.00
12 blk Topeka 288@365.00 
12 blk Topeka 383@355.00
7 red Corning 406@330.00
10 blk bwf Osage City 493@328.00
10 blk bwf Ozawkie 428@322.00
15 blk char Topeka 407@322.00
6 blk bbf Onaga 494@321.00
5 blk Atchison 560@320.00
17 blk bwf Perry 499@317.00
17 blk Atchison 549@317.00
12 blk bwf Topeka 490@316.00
11 blk Corning 450@306.00
24 blk bwf Easton 484@305.00
13 bwf rwf Mayetta 551@301.00
13 blk Ozawkie 524@295.00
14 blk bwf Admire 533@295.00
15 blk bwf ValleyFalls 519@281.00
8 blk SilverLake 590@274.00
7 blk bwf Sabetha 595@273.00
9 blk Effingham 626@251.00
13 blk bwf Mayetta 715@236.50
4 blk Effingham 968@198.00

www.centrallivestockks.com
Clint and Dalli Turpin ~ Owners

Office: 620-662-3371
Hay Auction- Every Tuesday at 9:00 a.m.

Cattle Auction- Every Tuesday at 11:00 a.m.
Sheep/Goat Auction- Every 3rd Saturday at 11:00 a.m.

Horse/Tack Auction- Every 2nd Saturday
April 30th - Reno Co. Going Back to Grass Special

May 7th - Regular Cattle Sale
May 11th - Tack & Horse Sale

May 14th - Calf/Yearling Special

ALL WEIGH COWS & BULLS SELL AT THE END

MONDAY, MAY 20, 2024 * 7:00 PM
AUCTION LOCATION: 201 N. Cedar, eskrIdge, kANsAs

seLLINg 9 UNIT APArTMeNT COMPLeX built in 2001.
good Condition.

OPEN for PREVIEW: Monday, May 6 & 13 from 5:30-7 pm.

TUESDAY, MAY 21, 2024 * 7:00 PM
seLLINg 20 AC.+/- HeAVILY WOOded ACres. Hunting/rec-
reational Opportunities. Located 1/2 mi. West of 317th & shaw-
nee Heights rd., se of MeLVerN, ks

ONLINE BIDDING FOR BOTH
@ www.supERIORLaNDGROupHIBID.cOm

TWO LIVE & ONLINE REAL ESTATE AUCTIONS

Wayne Wischropp & Michele Loeffler @
sUPerIOr reAL esTATe & LANd grOUP
& WIsCHrOPP AUCTIONs, 785-828-4212
www.wischroppauctions.com 316-320-3212

Fax: 316-320-7159
2595 SE Highway 54, P.O. Box 622, 

El Dorado, KS 67042

EL DORADO
LIVESTOCK AUCTION, INC.

 Josh Mueller Van Schmidt
 Owner/Barn Manager Auctioneer/Fieldman
 (316) 680-9680 (620) 345-6879
 Seth Greenwood Charly Cummings
 Asst. Barn Manager/Fieldman Auctioneer/Fieldman
 (620) 583-3338 (620) 496-7108
 Kyle Criger Brandon Fredrick
 Fieldman Fieldman
 (620) 330-3300 (620) 204-0841

Cattle Sale Every Thursday 11:00 AM

We welcome your consignments!
If you have cattle to consign or would like additional
information, please call the office at 316-320-3212

Check our website & Facebook for updated
consignments: www.eldoradolivestock.com

To stay up to date on our latest announcements you 
can “Like” us on Facebook

Next Sale: THURSDAY, MAY 2, 2024, 11 AM
• 36 Charolais cross steers & heifers, home raised, weaned 35 days, 

shots, 500-625lbs
• 1 load mostly black steers, 925-950lbs
• 3 loads of mostly black steers, 825-850lbs

***
THURSDAY, MAY 9, 2024, 11 AM

• 2 3.5 year old Hinkson Charolais bulls, trich & semen checked
• 20 4 - short/solid mouth black pairs with Angus sired calves. 

Home raised cows
• 17 4-8 year old Fall calving black cows bred to either CowCamp 

SimAngus or Hinkson Charolais bulls. Cows start calving August 
15th for 75 days.

• 15 Red Angus cows 5-6 years old, bred to Angus or Herford bulls, 
Sept 1st calving for 70 days

Upcoming Date to Remember!
In addition to our weekly Thursday sales…

SAtuRdAy MAy 4tH - HoRSe SAle
GO TO OUR wEbSITE FOR DAILY CONSIGNmENT UpDATES

www.ELDORADOLIVESTOCK.COm

Market Report - Sale Date 4-25-24. 1303 head.
300-400 lb. steers, $300-$352.50; heifers, $290-$327; 400-500 
lb. steers, $324-$371; heifers, $275-$331; 500-600 lb. steers, 
$285-$344; heifers, $262-$301; 600-700 lb. steers, $255-$299; 
heifers, $228-$277; 700-800 lb. steers, $232.50-$273; heifers, 
$218-$231.50; 800-900 lb. steers, $213-$242.50; heifers, $201-
$218.50; 900-1,000 lb. heifers, $165.50-$205. Trend on Calves: 
$8-$10 higher on 4-600# calves. Trend on Feeder Cattle: Mostly 
$2-$7 higher. Butcher Cows: High dressing cows $123-$140; 
Avg. dressing cows $110-$122; Low dressing cows $85-$105. 
Stock Cows: Bred Cows: $1700-$2500; Cow/calf Pairs: 
$2500-$3100. Butcher Bulls: Avg. to high dressing bulls $142-
$154. Trend on Cows & Bulls: Steady to slightly weaker.

 Some Highlights Include:
HEIFERS

2 blk 335@327.00
14 mix 425@331.00
6 blk 493@303.00
6 blk 554@281.00
6 blk 629@269.00
8 blk 716@231.50
72 blk 814@218.50
63 mix 876@209.50
113 blk 899@212.00
55 mix 984@195.50

STEERS
3 blk 352@345.00
4 mix 411@340.00
8 blk 435@371.00
7 mix 487@337.00
8 blk 518@344.00
7 blk 562@334.00
9 blk 652@299.00
4 blk 680@290.00
69 mix 741@273.00
63 mix 837@242.50
44 mix 839@240.00

Stock Cows: Bred Cows: $1800-$2650; Cow/Calf Pairs: $1900-$3900
 Some Highlights Include:
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American Farmland Trust and Anheuser-Busch support 
Kansas farmers through new U.S. Farmed Certification

Anheuser-Busch re-
cently announced the 
national rollout of its 
newly-adopted U.S. 
Farmed certification 
and seal for several 
of its industry-leading 
beer brands, showing 
support for farmers 
in the U.S., includ-
ing Kansas, where the 
state’s farmers sold 
$24B worth of agricul-
tural products in 2022. 
Developed and verified 
by the American Farm-
land Trust (AFT), a na-
tional nonprofit that 
helps to keep Ameri-
can farmers on their 
land, the U.S. Farmed 
certification and pack-
aging seal helps shop-
pers choose products 
that derive at least 95 
percent of their agri-
cultural ingredients 
from farms in the Unit-
ed States.

Anheuser-Busch is 

a proud supporter of 
American farmers, in-
cluding its grower part-
ners in Kansas whom 
the brewer purchases 
over $2.5 million in 
corn from each year. 
Consumers in Kansas 
are empowered to pur-
chase U.S. Farmed cer-
tified products to ben-
efit U.S. farmers and 
invest in the future of 
domestic ingredient 
sourcing, helping to 
ensure a vibrant and 
thriving agricultural 
sector in America for 
generations to come. 
The U.S. Farmed seal 
will first appear on An-
heuser-Busch’s Busch 
Light this May, and 
Budweiser, Bud Light 
and Michelob ULTRA 
have also obtained U.S. 
Farmed certification.

Companies across 
the consumer-pack-
aged goods (CPG) in-

dustry are encouraged 
to join the effort by 
obtaining U.S. Farmed 
certification for their 
domestically-sourced 
products. AFT will use 
funds raised through 
those certifications to 
expand programs and 
provide U.S. farmers 
across all 50 states with 
free resources and ex-
pert advisory services 
to help them access, 
protect, and maintain 
American farmland. 

By harnessing 
the potential of U.S. 
sourced goods across 
the entire CPG indus-
try, the U.S. Farmed 
certification aims to 
create a far greater im-
pact for American ag-
riculture than any one 
company could alone. 
This industry-wide ef-
fort will be supported 
by an Anheuser-Busch 
led campaign, “Choose 

Beer Grown Here,” to 
encourage consum-
ers to seek the U.S. 
Farmed certification 
and seal when shop-
ping for products.

“American farmers 
are the backbone of 
this country, and An-
heuser-Busch has been 
deeply connected to the 
U.S. agricultural com-
munity and committed 
to sourcing high-qual-
ity ingredients from 
U.S. farmers for more 
than 165 years – that’s 
who we are,” said An-
heuser-Busch CEO 
Brendan Whitworth. 
“We source nearly all 
the ingredients in our 
iconic American beers 
from hard-working 
U.S. farmers – many of 
whom we have worked 
with for generations. 
The U.S. Farmed cer-
tification takes our 
commitment to the 
next level, and we are 
proud to lead the in-
dustry in rallying be-
hind American farmers 
to ensure the future of 
U.S. agriculture, which 
is crucial to our coun-
try’s economy. We look 
forward to other com-
panies joining us in 
seeking U.S. Farmed 
certification for their 
products so that to-
gether we can make 
an even greater impact 
and show our support 
for American farmers.”  

The U.S. Farmed 
certification comes at 
a critical moment for 
American agriculture. 
According to AFT, with-

in the next 15 years, 
ownership of over 30 
percent of our nation’s 
agricultural land could 
be in transition as the 
current generation of 
farmers prepares to re-
tire. At the same time, 
farmland loss threat-
ens the very founda-
tion of our agricultural 
capacity, and new and 
beginning farmers are 
often challenged to se-
cure the capital need-
ed to enter agriculture. 
The U.S. Farmed cer-
tification will address 
this challenge head on 
by providing growers 
in Kansas and across 
the country with ac-
cess to the direct sup-
port needed to pursue 
their options for main-
taining and protecting 
their farmland, as well 
as innovative strate-
gies for transitioning 
their land to the next 
generation of farmers.  

“For over four de-
cades, American Farm-
land Trust has worked 
tirelessly to ensure the 
land that sustains us 
remains in farming and 
its soils stay healthy 
and productive. Now, 
with the launch of the 
U.S. Farmed certifi-
cation, we’re taking a 
bold step to help secure 
the future of American 
agriculture and create 
both a movement and a 
market niche that cel-
ebrates and supports 
our nation’s farmers,” 
said Beth Sauerhaft, 
Ph.D., AFT acting pres-
ident and CEO. “Each 

U.S. Farmed certifi-
cation has the poten-
tial to open new op-
portunities for farmers 
to receive assistance 
with succession plan-
ning, farmland pro-
tection tools for their 
operations, and other 
useful tactics to safe-
guard their land – our 
nation’s food systems. 
We appreciate Anheus-
er-Busch’s leadership 
in bringing the U.S. 
Farmed certification to 
some of the country’s 
most iconic brands, 
while also making tan-
gible impact for Amer-
ican farmers.”  

“This new U.S. 
Farmed program high-
lighting products in 
which the ingredients 
are domestically pro-
duced will give con-
sumers a way to di-
rectly strengthen the 
agricultural economy 
in Kansas and across 
the country,” said Rep. 
Ken Rahjes (R-Agra, 
KS), chairman of the 
Kansas House Agricul-
ture committee.

For more informa-
tion on the U.S. Farmed 
certification and seal, 
including resources 
for American Farmers 
and product certifica-
tion, please visit http://
www.farmland.org/us-
farmed.

Learn more about 
Anheuser-Busch’s com-
mitment to U.S. farm-
ers here http://www.
anheuser-busch.com/
USFarmed.
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Tuesday & Wednesday,
May 14-15 • 2-6 p.m.

8426 E. Hwy 24, Manhattan, KS
East end of Manhattan Commission Co.

Don’t  miss out  on:
Refreshments • Drawings for door priZes

Subscript ion Specials

Come see our new locat ion!

Cattle By 
Auction

STARTING TIME
10:30 AM TuesdaysSell

Or Buy

Our COnsignments can now be viewed after 12 noon on mondays by going to www.grassandgrain.com & logging onto the online subscription
FOR INFORMATION OR ESTIMATES:

RezAC BARn ST. MARyS, 785-437-2785 LeLAnd BAiLey TOPeKA, 785-215-1002
denniS RezAC ST. MARyS, 785-437-6349 Lynn RezAC ST. MARyS, 785-456-4943
denniS’ CeLL PHOne 785-456-4187 Rex ARB MeLveRn, 785-224-6765
KenneTH RezAC ST. MARyS 785-458-9071

Toll Free number...........1-800-531-1676
Website: www.rezaclivestock.com

AUCTiOneeRS: denniS RezAC, Rex ARB & JASe HUBeRT

Livestock Commission
Company, Inc.

St. Marys, Ks.

   We sold 1675 cattle April 23.  We had a nice run of fall 
calves that were in good demand at steady to $10.00 
higher prices.  Feeder steers and heifers were steady to 
$5.00 higher.  Cows and bulls were steady.

4 blk cows @ 1400.00
1 blk cow @ 1275.00

COW/CALF PAiRS
1 blk cow/cf @ 2900.00
1 red cow/cf @ 1875.00
2 blk cows/cvs @ 1825.00
1 blk cow/cf @ 1675.00

BULLS
1 blk bull 1750 @ 156.00
1 blk bull 2000 @ 156.00
1 blk bull 2025 @ 149.00
1 blk bull 1910 @ 147.00
1 wf bull 2160 @ 145.00
1 blk bull 1550 @ 139.00
1 blk bull 1450 @ 138.00
1 wf bull 1840 @ 134.00

1 blk cow 1115 @ 111.00
1 blk cow 1095 @ 110.00

BRed COWS
2 blk/bwf cows @ 2225.00
4 blk cows @ 2085.00
13 blk/bwf cows @ 2035.00
9 red cows @ 1925.00
6 char cows @ 1925.00
3 sim cows @ 1900.00
2 char cows @ 1825.00
5 blk/bwf cows @ 1800.00
1 wf cow @ 1725.00
1 blk cow @ 1700.00
1 red cow @ 1650.00
1 wf cow @ 1625.00
1 blk cow @ 1585.00

COWS & HeiFeReTTeS
9 blk hfrts 1147 @ 189.00
1 blk hfrt 1120 @ 187.00
1 bwf hfrt   865 @ 169.00
1 bwf hfrt   805 @ 167.00
1 blk hfrt 1155 @ 162.00
1 red hfrt   930 @ 161.00
1 blk cow 1040 @ 160.00
1 blk hfrt 1005 @ 158.00
1 wf cow 1275 @ 142.00
1 char cow   850 @ 140.00
1 blk cow 1510 @ 139.00
1 blk cow 1980 @ 138.00
1 blk cow 1475 @ 137.00
2 char/bwf cows 1868 @ 136.50
1 blk cow 1430 @ 136.00
2 sim/bwf cows 1525 @ 132.00
1 bwf cow 1260 @ 130.00
1 bwf cow 1555 @ 129.00
2 blk cows 1370 @ 128.00
1 blk cow 1305 @ 127.00
1 bwf cow 1590 @ 125.00
1 blk cow 1555 @ 124.00
2 blk cows 1088 @ 123.00
1 blk cow 1170 @ 122.00
1 blk cow 1005 @ 121.00
1 blk cow 1275 @ 120.00
2 blk cows 1093 @ 119.00
2 blk/bwf cows 1063 @ 118.00
1 red cow 1110 @ 117.00
1 blk cow 1315 @ 116.00
1 sim cow 1035 @ 115.00
1 x-bred cow 1205 @ 114.00
2 red cows 1300 @ 113.00

13 blk hfrs 479 @ 326.00
5 blk/bwf hfrs 441 @ 324.00
9 blk hfrs 451 @ 320.00
5 x-bred hfrs 423 @ 317.00
4 blk/bwf hfrs 514 @ 317.00
4 blk hfrs 483 @ 316.00
3 red hfrs 438 @ 312.00
13 blk/bwf hfrs 490 @ 312.00
4 blk hfrs 518 @ 311.00
10 blk/bwf hfrs 513 @ 308.00
3 blk hfrs 518 @ 311.00
10 blk/bwf hfrs 513 @ 308.00
3 blk hfrs 518 @ 299.00
3 blk/bwf hfrs 537 @ 291.00

STOCKeR & FeedeR HeiFeRS
17 blk hfrs 554 @ 298.50
6 blk/bwf hfrs 563 @ 294.50
9 blk/bwf hfrs 583 @ 293.00
3 blk/red hfrs 567 @ 289.50
7 blk hfrs 577 @ 288.00
4 red hfrs 610 @ 279.50
4 mix hfrs 583 @ 279.00
5 red hfrs 568 @ 267.00
7 blk hfrs 605 @ 266.50
2 blk/sim hfrs 610 @ 263.00
4 blk hfrs 644 @ 250.00
8 blk/bwf hfrs 649 @ 249.00
64 blk hfrs 801 @ 236.00
5 blk hfrs 717 @ 228.00
64 wf/blk hfrs 789 @ 221.00
191 blk hfrs 830 @ 219.00
5 blk hfrs 879 @ 219.00
61 wf/blk hfrs 882 @ 213.10
6 blk/bwf hfrs 819 @ 209.00

4 blk strs 588 @ 305.00
3 blk/bwf strs 653 @ 300.00
5 char/blk strs 632 @ 291.00
6 blk strs 662 @ 284.00
7 red strs 662 @ 277.00
4 red strs 600 @ 266.00
4 blk strs 764 @ 264.00
2 blk/red strs 750 @ 261.00
12 blk strs 727 @ 259.00
37 blk/red strs 825 @ 249.00
59 mix strs 824 @ 246.75
14 blk strs 826 @ 244.00
60 blk/bwf strs 858 @ 240.00
60 blk/char strs 910 @ 238.60
53 mix strs 891 @ 237.75
12 blk/red strs 797 @ 236.00
125 blk/bwf strs 857 @ 232.00
59 mix strs 946 @ 221.00
61 mix strs 988 @ 212.50

HeiFeR CALveS
2 red/bwf hfrs 430 @ 370.00
4 blk hfrs 369 @ 348.00
4 blk hfrs 383 @ 347.50
4 blk hfrs 299 @ 345.00
13 blk/bwf hfrs 432 @ 338.00
2 blk hfrs 350 @ 334.00
3 blk hfrs 415 @ 332.00
6 blk/bwf hfrs 431 @ 328.00
10 blk/red hfrs 341 @ 326.00
2 blk hfrs 370 @ 326.00
2 blk hfrs 405 @ 326.00
3 blk hfrs 458 @ 326.00

STeeR & BULL CALveS
10 blk strs 383 @ 431.00
4 blk bulls 380 @ 398.00
4 blk/bwf strs 386 @ 395.00
3 blk strs 393 @ 392.50
8 blk strs 416 @ 388.00
5 blk/bwf strs 457 @ 378.00
5 blk bulls 407 @ 365.00
4 blk strs 471 @ 357.50
12 blk strs 475 @ 355.50
2 blk strs 458 @ 354.00
9 blk strs 476 @ 353.00
2 blk strs 340 @ 350.00
3 x-bred strs 368 @ 346.00
2 red strs 460 @ 345.00
11 blk/red strs 486 @ 345.00
10 red strs 458 @ 340.00
5 blk strs 480 @ 330.00
9 blk/bwf strs 527 @ 326.50
4 blk strs 545 @ 322.00
14 red/blk strs 537 @ 321.00
4 blk strs 535 @ 311.00
6 blk/bwf bulls 518 @ 304.00
4 blk/bwf bulls 513 @ 287.00

STOCKeR & FeedeR STeeRS
5 blk/bwf strs 575 @ 323.00
3 red strs 562 @ 316.00
4 blk/bwf strs 555 @ 315.00
4 blk strs 555 @ 314.00
2 blk/char strs 573 @ 310.00
6 blk strs 611 @ 309.00
9 blk strs 617 @ 305.50  Watch our Auctions live on DvAuctions.com

CONSIGNMENTS FOR TUESDAY, APRIL 30, 2024:
• 9 blk fall bred cows, 3-6 yrs old, bred 

Angus bulls, start calving Sept. 10
• 100 blk bulls & hfrs, 300-400 lbs., vacc.
• 20 blk strs & hfrs, 400-450 lbs., vaccinated
• 25 blk strs & hfrs, 500-600 lbs., vaccinated
• 85 blk strs & hfrs, 450-550 lbs., 45 days 

weaned, vaccinated
• 35 blk strs & hfrs, 550-700 lbs., weaned 90 

days, vaccinated
• 60 blk char steers, 925-950 lbs.
• 61 blk x-bred steers, 925-950 lbs.
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